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Throughout History….
The Über Successful have ALWAYS Used Economic Downturns To Create Wealth... Knowing
that 'Average' folks sit in fear waiting for the recovery.
You have the choice of which group to emulate... sitting on the sidelines waiting for certainty that
never comes (the Average) or taking action and realizing opportunities that are hidden in every
economic situation (the Über Successful).

Do you ever feel like you are being pulled in different directions when you seek advice on
growing your money?
Maybe it is all the negativity bombarding us through news in the media, radio and TV. It seems
like everyone has got a hidden agenda, wants to sell you something, or tell you why this or that
idea won’t work.
But like opening a window into another world, a pleasant paradox exists during times of economic
uncertainty.
One of the most immediate and beneficial advantages you have is perspective.
From comfortably sitting on your chair at home you can examine American, Canadian, EU and
other world economies with a clear view because you're able to step back, look and analyze from a
distance instead of getting caught up in the hype.
But the pendulum swings both ways and that means that it is easier to get a skewed sense of reality
when it comes to your cozy surroundings, local economy and even the latest pandemic as well.
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There are two things we can all be certain of…
1. There never is 100% certainty in anything we do.
2. No one is going to hold up a sign telling us all that “We Are At The Bottom and About To
Boom”
Timing the top and bottom of markets is a fool’s game, filled with risk and chaos. However, you
can identify the opportunities, reduce your risk, eliminate chaos and achieve great returns in any
market conditions… as long as you understand the “3 Landmines To Avoid” and know the right
questions to ask.
And that is what this mini report is all about. You’ll find no hype, no unrealistic promises of
‘Riches’ (I’m sure you’re as sick of these empty promises as I am)… what you will find is the
reality of what will be the path to long term wealth in the years 2011-2020.
Our aim is to give you 3 Solutions to the Landmines that you face living in and investing from
anywhere in the world.

Landmine #1
1) Not having a clear financial goal. You’ll need to understand the exact amount of capital
required to support your current lifestyle and how to fund that lifestyle during retirement.
The Pitfalls: Many folks avoid thinking about the exact monetary amount needed to fuel their
lifestyles, their retirement, kid's education and additional healthcare concerns as they get older.
For many folks paying into an RRSP or pension plan seems to fall short of ensuring a ‘secure
retirement’. But, having this option gives you at least one tool in your belt that can be used
towards building your future financial fortress.
Standing alone, a pension or RRSP is most certainly NOT the silver bullet to a hassle free
retirement. Simply putting your savings into a retirement fund leaves you vulnerable.
With both fortunes and savings being wiped out in nanoseconds to the whims of the market, you
need an arsenal of financial weapons to protect you.
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What You Need To Do To Succeed:
1) Calculate your lifestyle-retirement cash goal. This is a crucial step in making your money
blueprint for financial security and retirement success. Yes, you can have both.
2) Determine the 'gap'. This is the amount of money you need to save or invest to get you to your
goal.
3) Figure out how to do it. You'll be analyzing your investment options and concentrating on the
ones that build up streams of passive income such as cash flow from real estate investments,
dividends from funds and cash generated from automated businesses.
As you build and protect your wealth an important point to remember is that you don't need to do it
alone.
One of the 'secrets' of the affluent is that they build teams of experts to help them reach their goals.
You can do the same.
If this seems overwhelming to you, don't worry. I'll offer a few suggestions below as well.
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A quick retirement formula is to establish how much money you need to have
coming in per month to support your lifestyle and multiply it by 200.
This will give you the capital amount needed to invest at say 6% to earn that income. Example:
Your goal is $8000 per month ($8000 X 200 = $1,600,000.00)
You’ll need to invest $1.6M at 6% per annum to receive $8K per month.
Of course there are other ways to grow your money that enable you to get a steady stream of
monthly income without needing to save that much capital, but more on that later….
For a more detailed retirement calculator cut and paste this link into your web browser:
http://www3.prudential.com/SmartMoney/retirement/intro.html
Probably one of the most important financial FACTS I ever learned was:

Fact #1: True financial wealth is determined by the amount of passive income
you have coming in every month.
Passive Income is defined as: “Earnings an individual derives from a rental property, limited
partnership, or other enterprise in which he or she is not actively involved.”
For example, if you had $2,000,000 in the bank earning 6% interest, you would have $120,000 of
yearly income. This income is known as "PASSIVE" income.
It is called passive because you weren't active in the production of this income. In other words, you
did not work to get it. Yes, you worked to save the $2,000,000 but the income from the $2,000,000
keeps coming in without work.
A person with $2,000,000 in the bank could spend 6 months traveling the world and they would
still make $120,000 each and every year and still have their $2,000,000 in the bank.
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Before developing this further, there is one other critical point to make. Most
folks have ZERO concepts of a millionaire and his lifestyle.
If you were a retired multimillionaire with $2,000,000 in the bank and this money was your entire
life savings, would you spend your $120,000 yearly income and ALSO spend part of the
$2,000,000?
If you are like most folks, you might share the misconception that millionaires spend money hand
over fist as if there was no limit to how much they could spend!
The person with the $2,000,000 in the bank knows that if they spend more than their $120,000
income, next year they won't have $2,000,000 to produce an income for future years. It will be
less.
Therefore, if they don't have $2,000,000 to produce income, then they will no longer have the
$120,000 in income, unless the interest rate goes up.

Landmine #2:
2) Not taking the time to become an expert or conducting the due diligence needed to hire one.
Pitfalls: You may have heard or even used the old adage "It takes money to make money". Well
that may not necessarily be true anymore. A more apt expression should be "It takes knowledge
and action to create money".
Being financially literate is essential if you want to create true wealth and the sad fact is most
people are too lazy to get educated.
We all have excuses of why we don't do things: I don't have enough time, enough money, I'm not
smart enough, I lost money in stocks, real estate, a divorce, I'm afraid of...
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What You Need To Do To Succeed:
Get educated. Sounds simple enough. Find out what your risk tolerance is and look at different
investment strategies that match, note I didn't say investments.
First you need to understand what types of investments suit your investment style. Become
familiar with the terms and read more about how to do it or at least how to speak with an
investment specialist so you understand what she's talking about.

FACT # 2: A confused mind always says 'No'.
Not having enough knowledge will keep you out of the financial game.
I understand that not everyone has the time or inclination to become an expert.
It has taken me more than a decade to become efficient and I specialize in a very specific market and I certainly don't know it all. If you decide to hire an expert to guide you through the 'financial
forest' pick one that walks his talk.
Here are some things to look for:
a) Does your advisor have real word experience? Look at her track record; speak to past and
present clients.
b) What does your advisor have to gain in this transaction? Everybody has to make a buck and
there is nothing wrong with that. But, keep your eyes wide open and ask the tough questions.
Is your advisor paid by commission, front-end fee or other incentive that puts money in his pocket
regardless if investment is sound or not?
Let's face it; most mutual fund salesmen, stockbrokers and Realtors make money on the
investments they SELL you regardless it succeeds or fails.
c) Although rare, ask if your advisor splits any of the potential losses or if they are paid by
performance and only when the investment is successful.
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Working with an experienced and knowledgeable person that has a vested
interest in the success of your project means that they are often much more
motivated to help you succeed.
Remember, many financial planners aren't investors and are just working their J.O.B. They may
well lack the real world experience needed to understand what makes an investment fund or
property profitable.
Ask your advisor if they are invested in the project and maybe even ask what their net worth is.
This shouldn't be a condescending question it's simply to establish if this person is qualified to be
giving you advice. A successful person shouldn't take offense if you explain your intention to him.
Robert Kiyosaki said, "The reason they are called brokers is because they are broker than
you." "One of the problems today is that most people are getting financial advice from
salespeople, not rich people."
Warren Buffett once observed, "Wall Street is the place people drive to in their Rolls Royce to take
advice from people who ride the subway."

Landmine #3
3) Inertia. Analysis paralysis. Procrastination. Also known as the ostrich. (A person who refuses to
face reality or accept facts. From the popular yet erroneous belief that ostriches bury their heads in
the sand if pursued.)
Pitfalls: By doing nothing to protect your finances, you run the risk of ending up without a safety
net and have limited choices remaining when it comes to your financial decisions.
The less choices you have the more at the mercy of others, economic downturns, layoffs and
unexpected expenses you become.
In simple terms you give up your freedom and ability to protect yourself and family.
F.E.A.R is one of the antagonists here. False Evidence Appearing Real.
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What You Need To Do To Succeed:
1) Avoid the trap of over analysis. There comes a time when you have done all the research
necessary and learned as much as you can. Now you MUST pull the trigger.
There is a funny and true saying in real estate and it is "I never bought a property that I didn't put
an offer in on". It is important to realize when your due diligence has been completed and to get
into action.
2) Remove emotion. Investing should only be based upon strong economic fundamentals and
grounded in reality. Get the knowledge you need to make an informed decision.
3) Don't lose sight of the big picture. It is crucial to have a clear end goal in mind. Make it so
compelling that the only fear you have is of not reaching it as opposed to the paralyzing fear that
prevents you from even trying.
"While many investors say they invest with a long-term perspective, they continue to make
decisions based on short-term movements and ideas. Most investors believe that setting long-term
goals for such things as buying a home, saving for college and providing for retirement are
important, yet they fail to establish viable financial plans to do so.
Without these plans in place, their decisions are subject to the ebb and flow of the current market.
Basing decisions on unpredictable market fluctuations can be dangerous, and there is a good
chance that these investors will make the wrong decision, hindering their ability to achieve their
long-term goals." Hans Wagner

FACT: Anybody can look like a genius in a rising market.
Reality: You become a genius when you invest with confidence and knowledge
while others are sticking their heads in the sand.
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My last caveats are not to remain too heavy in cash and without some tangible
hard assets.
The reason for the cash: It will weaken and doesn't offer a lot of long term stability because of a
decrease in exports and a slumping U.S. economy.
The reason for the hard assets: Specifically real estate in strong areas of economic growth. Because
low interest rates and well valued income producing properties will give you an immediate profit
from cash flow and benefit from inflation as the recession ends and begins to rebound.
Hard assets offer a safer and more secure position than do liquid assets.
(Hard assets encompass a wide range of investments. Loosely speaking, hard assets are nonfinancial assets. They're things you can touch; like real estate or gold, or use; like oil or copper.)
I sincerely hope that the 3 Landmines presented here are ones that you can easily avoid.
Please remember the opening headline to this report:
Throughout History…

The Über Successful ALWAYS Use Economic Downturns To Create Wealth...
Knowing that 'Average' folks sit in fear waiting for the recovery.
You have the choice of which group to emulate... sitting on the sidelines waiting for certainty that
never comes (the Average) or taking action and realizing opportunities that are hidden in every
economic situation (the Über Successful).
Once you control your choices, you control your life. It is as simple as that. The obstacles are just
there to weed out those who aren’t truly committed to their financial dream. The solutions to these
obstacles are there for those who are.
I know you are committed to having a real impact on your life and that of your families. I’d like to
help you build a strong financial future just as I have for my family.
Give me a call today and we can work on building that foundation together.
Looking forward to speaking with you soon.

Todd Millar,
Glenn Simon Inc.
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