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Jungle Lessons To Stay Alive
When I was younger I used to live wildly
impulsively, within a set course plan. For example…
I had an idea to travel to Indonesia and live in the
jungle with an untouched, un-jaded ‘tribe’. I did so for
six and a half weeks. I spent these days near starving,
eating grubs and trying to hunt monkeys with poison
darts. I kid you not. I trekked through the wettest
jungle in the world to befriend not-so-long ago
headhunters. I ran for my life while nearly being
gored to death by wild boar…
My hired guides and I trekked through the mud,
took dug out canoes up and down the muddy, leech
ridden rivers. I remember wading across a deep creek
while freezing cold rain pulverized my scalp. I held up
my pack, throwing it repeatedly against the slippery
clay slope all the while clawing my way along, trying
to get a grip. After making it out onto the bank I
looked at my body, covered in what appeared to be fat,
black welts that were visibly growing into gluttonous
banana slugs. Leeches. I would never have had the
patience to burn them off. I furiously tore them away
with my bare hands…. But, I digress. I was looking for
something on my journey.

Stellar New Property
Another outstanding GSI deal!
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Some kind of proof that a 20-year-old kid had in his mind
about the way things should be, about what I wanted to
find. Looking back on that adventure I learned a lot, but at
the time I hated it, not because of the sheer torture of it, but
because of what I was looking for I didn’t think I found. That
was until later, anyways…
I realized (years later) that I DID find something on that trip
and it was…

Continued on page 2…

February’s HOT Investment!
Your estimated return is 17.5% annually!
Turbo charge your New Year profits! Stunning 3 bdrm +
1bdrm suite home in prestigious Jackson Heights, SE
Edmonton.
Poised for massive growth. This 1095 sq ft home rents for
top dollar and has everything arranged, including incredible
tenants. Your investment includes: financial analysis,
inspection, insurance, financing, legal fees, accounting,
reserve fund, CMA, down payment, annual statements and
much more! Purchase price $315K total investment $86K

Get into action and start realizing secure, long-term
profits NOW!
Give us a call to secure this property now!
Toll Free: 1-888-780-5940 Direct: 81-28-638-4155

Already producing a great RETURN!
Visit glennsimoninc.com for the full FEATURE sheet.
77777777777
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Jungle Lessons
Article by Glenn Simon Inc.

Never continue trekking when you’ve got infected feet!
Don’t push the river- it flows by itself; if you’re starving and
haven’t eaten for days and someone walks out of the bush and
offers you a basket full of mushrooms…Be grateful, but don’t
eat them all in one sitting.
Some finer points can be translated and applied to life and
real estate:
Don’t climb a 40 foot Rambutan tree if you’ve never even
tasted the fruit; Watch and learn what is going on in your
market and what constitutes a ‘sweet deal’. If you don’t know
what one looks like, how can you find it?
Leaky canoes; canoes with holes in them don’t float well.
Neither will your real estate team if it’s not put together right.
You need to continually check and evaluate the performance and
results of your group.
Have the right bartering chips; I traded tobacco for passage on
my journey. I quickly learned the value of this commodity. Many
investors throw away great deals over a little negative cash flow.

Running a $3K loss to make a $50K gain in one year is a
good example. A very common and shortsighted mistake
that rookies make is failing to understand what to negotiate.
Know what you’re buying: be it price or terms and how to
negotiate it.
Make sure that your guides aren’t a bunch of yahoos!
Whether you buy one property or a hundred, you need an
exceptional team in place to help guide and protect you
along the rocky paths. Make sure that you have a map and a
team that knows how to navigate.
Lastly, don’t seek adventure in your real estate! Keep
your business as simple and boring as possible. Sure, you
can have fun, but get your excitement in elsewhere. The last
thing you want is a gut full of pinworms and a few digits
missing at your next business meeting.

The Humble Rambutan

Top 7 Steps To Expanding Your Creative Potential
By Karen Carnabucci

The appreciation of creativity has been inching itself
into popular culture for the past several years.
Indeed, it is increasingly accepted that intellect and
credentials take a back seat to the ability to respond
creatively to challenging situations. Here are seven steps
to expanding your creative potential:

4) Move, dance, exercise, bicycle, walk and stretch.
Try yoga, tai chi or qigong. These physical activities get
us out of our thinking brain and allow us to truly inhabit
all of our body. As the body moves, the right and left
parts of the brain -- the imaginative side and the
cognitive side-- are able to work together more
efficiently.

1) Examine how you perceive creativity and creative
people. Our results-oriented culture has tended to look at
those whose creativity produces a product — a book,
painting or cake — as officially creative. We have been
less able to recognize people who identify new ways of
thinking and behaving, especially in everyday and
business life, as just as creative.

5) Listen to music and experiment with
improvisational theater exercises-- even if you can't
play or can't act. Notice how different types of music
promote various levels of energy within you. Theater
and drama exercises will help you practice different
ways of responding, a part from your habitual roles.

2) Spend time with creative people. Observe how they
act, think, relax and respond. Ask them to talk about
what events in their lives influenced their creativity.

6) Keep a notebook of interesting or creative ideas
and observations. Paste a few pictures from magazines
that interest or intrigue you, even if you don’t know why.
Scribble and doodle, if you wish. Whatever you do,
don’t censor yourself. See what happens.

3) Learn your own warm-up process -- your ability to
ready yourself to birth a creative idea and take positive
risks in making changes, even small ones. What events
and settings seem to encourage your creative actions?

7) Find a mentor, teacher or coach who can help you
cultivate your new-found creativity.
Please see Price Is Still Right…on page 3
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Price Is Still Right
By: Neil Waugh, The Edmonton Sun
Published: Thursday, January 11th, 2007.

Edmonton Real Estate Board president expects a 15% climb in 2007
They're changing the guard down at the Edmonton real estate palace.
Madeline Sarafinchan is out. Carolyn Pratt is taking over the Edmonton Real Estate Board
president's gavel - the kind of blunt instrument that some realtors, I suspect, would like to
use on ComFree Edmonton upstart Travis Holowach. More on that later.
But first, the EREB president's bold predictions and fearless forecasts.
Don't expect a repeat of last year's housing boom where condo and single family dwelling
prices spiked an incredible 52%. Pratt is now calling for a more modest increase of 15%.
'CONTINUED DEMAND'
"We feel the increase will come because there will be continued demand, consumer
confidence, a very robust economy and low interest rates," Pratt whooped at the EREB's
New Year's kick-off conference at the Westin. "All the factors are there for another terrific
year."
She predicted that the total number of residential sales isn't expected to increase in 2007 despite thousands of pot-of-gold seekers still flocking to the capital region from across the
country as Ontario continues to sputter.

‘Come on down! You’re the next
contestant on the Price Is Still
RIGHT!’

"There just won't be enough houses to sell," she sighed.
Canada Mortgage and Housing Corporation senior analyst Richard Goatcher was also
talking a good-news-bad-news scenario at the board meeting.

"We feel the increase will come because there will be continued demand, consumer
confidence, a very robust economy and low interest rates… All the factors are there for
another terrific year." Carolyn Pratt, EREB
"The big issue is, are we going to see continued in-migration into the city with the volumes we had last year?" Goatcher
said. His expectation is "somewhat less."
Still, total new-house starts will be "fairly similar" to last year's pace. 2006 turned out to be a record year. So was
2005. But Goatcher is predicting a 5% decrease in house starts.
"A lot of it is due to capacity issues," he said. Developers are running out of serviced lots in some areas. Some
homebuilders "got a little overstretched" during last year's house-building frenzy.
"There are too many shortages in the system," he shrugged.
Please see Price Is Still Right… on page 4
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Price Is Still Right
"But it's still going to be very, very strong," he
quickly added, with the average new-home selling
price ramping up by 20%.
NO PRICE BOOM REPEAT
He also doesn't see a repeat of the 2006 price boom in
the resale market, which he described as "unsustainable."

“We need to learn to set our course by the
stars, not by the lights of every passing ship.”
~ Omar Nelson Bradley
Yesterday ComFree was still claiming 30% share of the
residential market. And "commissions saved" of $82 million
from his sell-it-yourself operation. Which, of course, is what
the battle is really all about.

Expect a more gentle 10% increase - mainly because
many potential buyers are now being priced out of the
market - even with zero down payment and 40-year
mortgages.

"We do 95% of the sales in the real estate market," Pratt
countered.

Over at ComFree Edmonton, president Travis Holowach
was also celebrating what he described as a "steaming
red hot" real estate market, and another "record-setting"
year for his commission-free real estate service.

Boiling It Down:

His 2006 wind-up report shows 4,375 total sales and
5,721 new listings, up 74% from 2005 - clearly sucking
up a lot of the inventory that would otherwise have gone
to an EREB realtor.
"Our growing presence in the marketplace is having a
strong impact on the competition," Holowach winked.
So strong that the Alberta Real Estate Association
launched a complaint with Alberta Government Services
claiming ComFree was bending the truth about its
market share.

Let the good times roll.

EREB and CMHC both have positive projections for’07
at 10%-15% appreciation. Not too shabby. Even after
the massive jump last year, Ed monton remains balanced.
Hopefully the recent dip in oil prices will help cool the
market a bit. If we can manage a more reasonable rate
of growth this year, we can extend our buying window
even wider. I’m confident that we’ll be seeing another
substantial rise coming over the next few years. But, even
at 8% or 10% per year appreciation, we’re still doing
exceptionally well!

-Todd and Danielle Millar
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